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THE HEALER'S SYMBOLGOLDEN ERA AT HAND
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Every six months we stop to consider the cause of the "after season's lull" in the clothing busi-

ness. To destroy precedents we have resorted to something out of the ordinary to make a sale big
enough, bright enough, honest enough to wake up the town. And we have. Our half-pric-e sale has
packed our store since Friday morning. The sale will be continued until next Saturday night.
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other day with Senator Henry M. Teller
about the rich Cripple Creek gold mines of
Colorado. Cripple Creek lies Just back of
Pike's Peak. It is, perhaps, the best gold
region In, the United States to-da- y. Sen-
ator Teller had Just come from the mines
when I saw him. Slild he:

"A wonderful gold development 19 going
on in Colorado, and this has practically
changed the condition of tho State. We
seemed to be on the verge of ruin in 1W
through the fall In the price of silver. Now
tho financial skies have changed, and all
the clouds have golden linings. New mines
have been discovered at Cripple Creek, and
we have some rich gold mines at Camp
Creek and Fulford. The Cripple Creek
mines are turning out gold at the rate of
from eight to ten million dollars a year.
I visited two of the greatest mines there
during my stay. In the Portland mine I
found millions in sight, and I am told that
tho Independence mino is equally good.
The Portland mine is turning out about
$10,000 worth of gold a day, or more than
half a million dollars a month. It costs
very little to get the gold out. The average
is less than 23 cents an ounce, and an
ounce of gold is, you know, worth more
than $20. Nineteen dollars and twenty-fiv- e

cents la a good profit off of 23 cents,
isn't it?"

"Yes, it is," said I. "But I suppose the
most of this money goes to the East?"

"No, It does not," replied Senator Teller.
"I thank fortune It docs not. The East
has had little confidence in Colorado of
late years. It would not for a long tlmo
take any stock in tho gold discoveries; and
Colorado men had to develop tho mines
themselves. This is what I want. I want
to seo the State develop itself and get the
profit. We don't want a lot of fellows liv-

ing in the East and fattening off the body
of Colorado. We aro practically independ
ent. Colorado has all sorts of resources,
and If the people do not want our silver
we can give them gold. If they don't
want gold we will give them coal, and
if they don't want coal we have got enough
petroleum in the State to float many of
the Eastern cities. The gold discoveries
have filled the Colorado banks. I heard
not long ago from Colorado Springs. My
letter stated that there was more than a
million dollars of Cripple Creek gold de-

posited in its bank vaults. I have a recent
statement from one of our banks in Den-

ver. It has a half million dollars capital
and its deposits now amount to more than
seven millions of dollars." '

"Do you think this gold output will con-

tinue
wto increase?"

"I don't know why it should not," replied
Senator Teller. "Some of the mines which
I saw have enough gold in sight to keep
them busy for years, and new mines, as
I said, are being discovered. There is a
great Increase In the world's gold product.
It usually amounts to about IIW.OOO.OOO

annually. It Is now going on at such a rate
that It will amount to more than 1200,000,-00- 0

a year, and I will not be surprised to
see It Increase-t- o 1250,000.000 a year. Such
an increase will surely ralso prices and
silver will 30 up. I do not, however, be-

lieve that this will make immediate good
times. Capital is timid. There are few
new factories being started, and It will
be, I think, several years before we see a
substantial change in the financial situa-
tion."

"Speaking of the Cripple Creek mines.
Senator, who are the men who are making
the most money out of them?"

"There are a number of men who are
realizing fortunes," replied Senator Teller.
"Among other persons who have valuable
property is a man named Stratton. He
owns the Independence mine, which Is
now turning out a half million dollars
every month. I venture to say he can

Ion Will Italy Believe Your Own Eyes,

Men's Suits, regular price $10, half price. g.OO
Men's Suits, regular price $15, half price... . j?T.30
Men's Suits, regular price $18, half price...... . .... ..... S9.00
Men's Suits, regular price $20, half price. . ... . . . . . - -- flO.OO

This is no old bankrupt stock, but new, fresh 1896, all-Wo- ol, elegant made suits, the only kind we sell.

The Spring Campaign
We are preparing for it. New Spring Goods have
quantities. Our buyers are now East scouring the
Novelties. The STAR STORE increases Itsyear will witness a greater increase than
into shape for the largest business year we're ever
THE LOWEST PRICES. Customers and lookers
courtesy. These are our rules, and they cannot be

.

IIEXRY CU2WS PROPIIESICS THAT
GOOD TIM CS ARC COMING,

And Senator Teller Chnts of the Rich
Gold Mines of Colorado, and of Tile

Fortunes Made and lost.

(Copyrighted, 1KW, by Frank G. Carpenter.)
WASHINGTON, Feb. 14. While in New

York the other day I dropped in for a
few momenta at the office of Henry Clews,
and h&d a characteristic chat with him
about money matters. Mr. Clews is the
oldest broker In Wall street He began
to speculate at twenty-tw- o, and he Is still
in the swim at sixty. Ho has known In-

timately all the great operators and for-
tune makers for the post thirty-fiv- e years,
and has had his tussles with most of them.
He has made and lost millions, and he
is said to bo worth millions to-da- y. He
is still' one of the most energetic men on
the street, and you would never suppose
that ho has reached three score. He i3 as
bright as a silver dollar fresh from tho
mint, and talks in tho quick. Jerky way
of tho business man of his time. I asked
him first as to tho times. Ho told me that
prosperity had come to stay, and that we
were on the up-gra- de of financial good
times. Said he:

"I expect to see the times improve stead-
ily from now on.. We are going to have a
period of gold Inflation, and the golden era
is about to come. We will produce more
than two hundred million dollars' worth of
gold in the world this year, and the greater
part of this will go into circulation. There
are new gold fields being discovered In all
parts of the world, and the probability is
that the output will Increase rather than
diminish. Now, the big countries of Eu-
rope have been hoarding gold for some
time. They have their strong boxes prac-
tically full In preparation for possible wars
in the future. They will hoard no more,
and the surplus from now on will go Into
circulation. There will bo a billion dollars
worth of gold thrown Into the world's cir-
culation during the next five years, and
this will create at least a billion dollars of
credit money. Tho result will bo a gold in-

flation and the prices of everything will
rise."

"Will there be a panic at the end of it?"
"Yes, the panic will come sooner or later.

Prosperity and the reverse move in waves,
and we are bound to have our ups and
downs Just about every so often."

"How about interest rates? Have they
not got to tho bottom?"

"No, I think not." replied Mr. Clews.
"Interest Is falling and will probably fall.
The low rate of Interest depends upon
credit. Our government has such good
credit that It can get money very cheaply.
It is so with our business men. They are
known to be good, and every one wants to
lend to them."

MONEY IN WALL STREET.
"How about Wall street? Is there as

much chance to make money as there has
been in the past?"

"Yes, every bit. Men aro making money
hero now. Successful Wall-stre- et specula-
tors are born, not made. They come into
the street, and by industry, energy and
practical common sense make fortunes."

"What are tho elements of a successful
Wall-stre- et speculator?"

"Tho chief thing is to know a good thing
when you see it, and to act upon it the
moment you know It. A successful man
hero has to know the country. He has to
study the markets, and to bo able to reason
and think for himself. He has to be care
ful in his habits, and sec that his brai."V-i- s

in good condition. If his vital force goes
out In dissipation of any kind ho can't use
it here, and, I can tell you, he needs vital
force here."

"In Monte Carlo, Mr. Clews, where real
gambling goes on, there are numerous men
who have systems which they think will
beat the game. Is there any system by
which a Wall-stre- et stock gambler can
beat the game?"

"No, I think not," replied the old broker.
"Men with systems come here by the
scores. They invariably fail in the end.
You can't play Wall" street on system."

"How does a presidential campaign af-

fect Wall street?"
"It is bad," replied Mr. Clews. "Bad for

the speculators, bad for the brokers, bad
all around. People get interested in the
different candidates. The bankers and
brokers are appointed on committees, and
they devote time to politics which they or-

dinarily use in the street. Both Wall street
and the people lose a great deal during a
presidential campaign."

"Who is the richest man in tho United
States, Mr. Clews?"

"I believe Cornelius Vanderbilt stands at
the head," was the replv. "He has at
least one hundred million dollars."

THE RICHEST MEN.
"Who are the live richest men?"
"Le,t mo see," was the reply of the bro-

ker, as he held up a delicate white hand,
and began to 'count on his fingers, begin-
ning at the little one. "There is Cornelius
Vanderbilt first, William H. Vanderbilt
secopd, William Waldorf Astor, the fortune
of Jay Gould, and, lastly, that of John
Rockefeller. Each of these is worth from
fifty millions to a hundred million dollars,
and together they represent an enormous
amount of money."

"Are not these large, fortunes dangerous
to the United States?" I asked. "Don't
you think that we are liable to have a so-
ciety of tho rich and one of tho poor if
wo are not careful?"

"No. I think not," replied Mr. Clews.
"The only way these fortunes have been
kept together is by a system of entail.
The Vanderbilts have given the bulk to
the eldest son, and the Astor millions are
kept together. The rule is 'that rich fam-
ilies seldom hold their estates more than
four generations. That may be called the
life of a fortune. We have no law of en-
tail, and the sharp young fellows from
the outside manage to get away with the
fortunes of the effete rich."

"How about the honor of Wall street?
Some people think that the brokers are
dangerous men to deal with."

"I don't believe that there is a place in
the world where honor Is worth more and
held at a higher rate tnan right here. Mil-

lions are made and lost here every day
without a scrap of writing connected with
the contract. A motion of the hand will
often announce the acceptance of a bid
which makes or loses a fortune. Other
professions have no idea of such methods,
and the average broker ha as high a sense
of honor as the men of any other class in
the world."

"You were worth five million?, Mr.
Clews, in 1ST2. when you suspended. It
must be awful to lose millions. How does
it feel?"

"It feels so bad," replied Mr. Clews, with
a shudder, "that I tlon't like to talk or it.
I don't want to think about It. Why, I
lost two millions and a half in one clip at
that time. It was In Georgia bonds. You
know the State repudiated, and I could do
nothing. I got up. however, but 1 don't
want to go through such an experience
again."
TELLER TALKS OF CRIPPLE CREEIC.

Hpeaklng of Mr. .Clews's belief of there
lzz a czll era at h-- d. I L--
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SIGMA FOil MCDICAL 31K.

Col. n. F. Stone, SarReon-CJcner- nl of
the Indiana. National Guard, Snu-ges- ts

a Dentin for an Emblem.

Since the recent publication of various
articles discussing international medical In-

signia, which have appeared In the Riling
medical Journals of this country, and es-

pecially those from tho editorial rcr.s of
the IJoston Medical and Surgical Journal,
the Journal of the Navy and of the Ameri-
can Medical Association, much Interest baa
been excited and great unanimity of opin-

ion expressed concerning the symbolism
and esthetics of our profession. As one
phase of the development of this question,
it may be stated that Cat. C. IL Alen.
assistant surgeon-gener- al of tho United
States army, has been appointed chairman
of a committee to adopt Insignia to distin-
guish the medical corps of the army from
officers In other branches of the eervlee,
and as the medical officers of the National
Guard may adopt tho same design ho haa
requested the surgeons-gener- al of different
States to offer suggestions as to tho moat
appropriate emblem for this purpose, and
for this reason the writer has been lately
engaged in a critical study of thl sub-
ject in all Its bearings, giving due atten-
tion to th 3 requirements of the medical fra-
ternity in civil life as well. As a result of
this investigation it has been found that
particular symbols have in all ages been
assumed by the various civilized and un-

civilized famllies'of the human race. They
havo been placed upon the standards fcnd
banners of tribes and nations, upon the
genealogical escutcheons of kings and the
nobility, anJ for centuries they have been
borne by members of many social, religious,
literary and Fcientiflo organizations, by
those cf numerous and diversified trades or
guilds, as well as by various civil and
military official.?, as an exprcs5ion of their
position in tho world or of tbr!r rank and
special line of duty, and in view of these
facts it is aked, why should not physi-
cians, although Incased like tho knight
of old in the elope armor ' of
medical ethics, have at least the privilege,
in the exercise of their life-savi- ng mission,
of proclaiming to the world the secret of
their Identity or nature of their vocation by
means of some mystic heraldic emblem?
While it Is. of course, universally under-
stood that the great mission of the medical
profession is the protection cf life, and that
whilo this should be symbolized, the insignia
should also be expressive of the ancient ori-
gin of the noble art of healing. Early in-

signia were usually very simple, tho colors
in strong contrast, and their form and out-

line such as could readily be distinguished,
even in the dust ani confusion of battle.

EXPLANATION OF TUB DESIGN.
In order than medical Insignia, as an em-

blem of neutrality, might be 0! International
significance, its claims to recognition ehoulil
depend upon its form, design and coloring,
and not from bearing upon its face any
printed letter, words, motto In Latin or
phrase In the language of any nation. To
meet this requirement the outlines of such a
devlco are here presented. The shield, as the

most obvious piece of
protective armor, wm
that upon which symbols
were first displayed. For
this reason It is believed
that la the general ap-
proval and adoption of
medical Irslgr.ii, not only
In our own country, hut
throughout the, world,
the form of the'anient
circular or triangular
shield should be select-
ed. For esthetic reasons
the cige3 of the emblem
should prent a goll
torScr, its inescutcheoa
should be of dark green

DESIGN. color, embracing as the
(1'ateut aiillel for.) central: feature of the

field a modified form of a red Maltese oro.s
surrounded by a narrow stripe of gold. Thus,
in recognition of the rules cf blazon, in or-

der to preserve in striking contrast the visi-
ble dements- of Its structure, the placing of
metal upon metal and color upon color is
avoided as much as possible. The red color
of the cross ani green color of the field are
not only universally recognized as symbols
of life, thus emphasizing the significance of
the cross which, for reasons hereafter given,
is believed to be typical of the same thing
but are also the most attractive and beauti-
ful shades in nature, and wher these are as-

sociated with the form of the ancient tri-
angular Kgyptian or circular Grecian shields
in actual u.se as protective armor at th
time when the "healing art" was first recog-

nized as an independent and distinguished
vocation, the ancient origin and the essen-
tial object of our profession the protection
of life would be completely symbol-
ized, and the language cf the in-

signia would need no further Interpretation.
Thus we would be afforded not only an or-

nate and conspicuous emblem of neutrality
in time of war, but one easily recognized!
on social occasions and for professional
requirements in the civil as well as the
military pursuits of our profession.

But wny should the cross bo adopted as
the essential feature of our Insignia? In.
answer to this It may be stated that
throughout the entire range of mediaeval
decorative art the cross Ign, exhibiting
an endless variety of form, proportion and
adornment, has exercised a rnost powerful
influence. Iteferrlng to this subject.
Charlt3 Boutell has written as follows:

"With the triumph of Christianity th
cross at once was recognized as a universal
symbol of the highest dignity and honor.
It was made of the most precious materi-
als, enriched with the mast costly gemt
and adorned with the mort exquisite art.
The cross became the most prominent en-
sign upon royal diadems, and it gave both
their form and their name to the nobleat
insJsnia of knightly rank. The crcsx
downed the scepter of princes, and thegreatest warriors were rroud to pee th
cross as well in the hilts of their swords-a- s

in the banners under which they fought.
In private life, also, the croes wan hllin corresponding estimation, and accord-
ingly the mot beautiful and mot prlz-- d

personal ornaments appeared in ome cru-
ciform type. Thus was art taught r aij
In realizing the enthusiastic sentiment cfJustin Martin when he said. The lgn of
the cross is impressed upon the whoi it .

nature.' There is hardly a handicraftsman '

also, but uses the figure of it amorvj theImplements of his industry. It forms thepart of man himself, as may be seen whea
he raises his hands in prayer."

In the middle 'ages the cross sign was
universally held to be the special and dis-
tinctive symbol of Christianity, and to iho
present day the cross and the crescent arc
symbols which distinguish the faith cf the
Christian from that of tho Moslrla.

THE CROSS AS A,SYM.iOU
While as a symbol of the Chrirtian faith

at once characteristic and
significant, the cross, in various moilnca-tkn- s

of its form, would naturally Wadopt-e- d
for many purposes and us-c- ; in a diver-

sity of ways, and w hile the greats: prog-
ress in medtoal science has bwn made smco
our crucified Saior died In order that c
sinful workl misht havo eternal life, ani
while In many es and naUor.s th var:
majority of those distIrrTu!.-he- d l:i r.'..ir ;:l
an-ia- ls have, been devout t.'.:-;:- t.; cf t -

Christian faith, cr. i r.! ; c --

crop's of the It: 1 ?rc. .: ::. '
: ;

cr.irci t.u? r;::; I cr; : :
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commenced to arrive in great
markets for the Latest Sprin g
business every year. This
ever, for we are ge tting things
had. THE BEST GOODS AT
always treated with the utmost
improved.

Buy Better Shirts and Pay Less
By buying them here. They aro flrst-clas- 5,

well-mad- e garments, large bosoms. Linen
where Linen ought to be, full-leng- th

sleeves, and you can sav money buying
your Shirts of us.

Note the Values
WHITE SHIRTS

Unlauridered Whit Shirts, 2So.
Unlaundered White thirts, S5c
Tlnlaundered White Shirts, 4Tc.
Unlaundered White Shirts, 8c.
And they are the beat values you will

find tn the city.
Laundered White Shirts, HOc,
Laundered White Shirts, 7"c
Laundered White Shirts, St.
Laundered Open-fro- nt White Shirts, 73e.
laundered Pique-boso- m White Shirts, 75c.
Laundered! Embroidered-boso- m White

Shirts, SI.
Laundered Percale Negligee Shirts, 60c.
Laundered Percale Negligeo Shirts, 75c
Laundered Percale Negligee Shirts, $1.
Laundered Percale Pleated Bosom, Cone'a

Boss Make, Shirts, 75c.
Laundered Percale Cone's Pleated Bosom

Shirts, 1.
Laundered Percale Shirts, 2 separate col-

lars and cuffs. $1.
Laundered White Body Colored Bosom

Shirts, 43c.
Laundered White Body Colored Boom

and Cuff Shirts. 59c.
Laundered White Body Colored Bosom

and Cuff Shirts, 75c.
Laundered White Body Colored Bosom

and Cuff Shirts. Jl.
Laundered Percale Boys' Neglige Shirts,

43c.
All the above Shirts are new styles for

Spring, and the patterns are very band-som- e.

NEW SPRING SHIRT WAISTS
Last year wo carried the best line of

Stflrt Waists In the city, at prices ranging
from K)e to $1.50. This season s assortmentsare three-fol- d greater than last.

All garments are made In the very new-
est styles. Sleeves tho latest. Laundry
work perfect.

At 3Co New styles In Ladies' Shirt Waists
black and whites, blue and whites, large

sleeves, newest cut. Last season's 70c
Waist wasn't the equal of this 50c grade.

At 89c New Style Waists,- - extra Modish
sleeves, with white cord piping.

At $1 A beautiful line of Waist yellows,
blacks, reds, navies, with colored stripes.
All nobby styles.

CLOAKS AT $5
We are offering you choice of any Ladies

Jacket in our house at $3. Finest of Cloth
Garment?. Values were $10 to 0.

CORSETS THAT FIT
The form. These are the kind we keep,
and no matter whether you buy a 19c or
a J2 Corset of us, you'll get a satisfactory
article.
A iiKiU-- ui st coitsirr at V.tc

Heavily boned. A side steels, six-hoo- k.

We doubt any one showing you. a better
Corset at 7c.
IvAIlO HIGH Dt'ST CORSETS. J I

An entirely new make. Very handsome
form, and a good, durable Corset, closely
boned. '
THE SPRING SHOE STOCK

Is rapidly nearing completion.
RELIAHLT3 FOOTWKAR at
UOCIv-BOTTO.- M riilCKS.

Some odd lots of Winter Goods are of-
fered you at bargain clcslng-ou- t prices.
IO CASHS OF LAOIGS' SHOES, !iS

Don?ola stock, opera tip, button, sizes 2
to 7. Regular S1.C0 Shoe.
3IISSKS DOXCaOLA SIIOKS. 7Jc

Spring heel, patent or leather tfps. You
couldn't buy a better grade in Shoe Stores

l $1.25.

CHOin: LADIKS FINEST SIIOKS, 92.58
To close out balance of our Fine Shoes

before the new Spring ones come In we
offer you choice of our U and Ladies'
French Kid Shoes at fZ&.
LAWKS VICI KID SIIOKS, 9I..0

Button and lace, all the newest toes.
Lquals any $2 Shoe.
LADIES DOXCOLA, - NEEDLE TOE

SIlOCS, f ijk
!
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quantity. The two powerful motives that
move men in politics are tho "gratitude of
expected favors" and tho desire for re-
venge, the yearning to get even. Gratitude
for past favors is a mighty weak sort of
prop to lean upon. The hankering for re-
venge, however, is a very powerful motive.
Men will waste a heap of money and en-
ergy in politics for the purpose of evening
up a wrong, real or fancied.

Before you express an opinion . on any
subject be sure and use every means, at
your command to find out which is' going to
prove the popular side of tho argument.
Don't go off half-cock- ed with your true
opinion, or you may find yourself in the
end rather lonesorre. Follow the same rule
in giving your support to this or that can
didate. First find out whether or not he is
strong enough to win. It is well, too, when
you are in the boss business, if you ever, get
that far along, to be sure and select candi
dates who have enough inherent strength
to win by their own exertions. Then make
them think you did the business for them.
The espousal of one of . two losing candi-
dates or unpopular causes may ruin you
forever. , .

Always keep in touch with your home
people. Find out what they want and go
after it "tooth and toe-nail- ." You cannot
possibly put your immediate neighbors un-

der too much obligation to you. I have
known bosses of high degree in State pol-

itics to fall from grace in a single day, sim-pla- y

because they -- failed to control the pri
mary in their own precinct. This matter of
controlling primaries is a very simple one.
Ordinarily not more than one-ten- th of the
voters of the precinct or ward attend, and
it is simply a question of finding out how
big a crowd tho "other fellows" are going
to bring out, and then drumming up a big
ger crowd yourself. You don't have to ex
plain things to all your friends. It ought
to be sufficient for them to know which side
you are fighting on. You will never get to
a point, however, where you can rally a
'big support to any proposition, no matter
what Its character. The moment you try
to control your people against their will
they begin to realize that you are bossing
them, and they promptly turn you down.

WHEN TO RUN FOR OFFICE.
Never be a candidate for anything until

the time is ripe for you to go after the goal
of your ambition. Every time you "run" for
something you appear to your 'friends as
more or less of an ass, and weaken your in
fluence. Wait until you have acquired
enough strength and until a year when your
party is going to win; then go , alter the
thing you have set your heart upon, go after
it hard, get it and quit. Don't make the
mistake oftrying to run politics after you
get into office. The party has paid you off
and owes you nothing; you have made twen
ty bitter enemies and one doubtful friend
with every appointment; you have been
compelled to take a positive stand on every
question relating to the administration of
your office, , and have weakened yourself In
a dozen other ways. When you are so un
fortunate as to be a cardidato you must be
mighty poor during the vampaign; otherwise
you will be poor in reality after It Is over.
Pay your assessments if you can't get out of
it, but. If possible, pay them mostly In notes
payable after election and contingent upon
success. While the legitimate expenses of
a campaign are pretty heavy, any money
spent in illegitimate ways I3 simply money
thrown away. Under the Australian law
the "floater" will take money and still vote
as he pleases. A man who Is dishonest
enough to permit himself to be bought is
rarely honest enough to "stay bought." But
when you ore chairman of the committee.
or Just a sort of outside boss, "soak" the
candidates for all they are worth. Fix the
assessments at the highest figure the can
didates can possibly pay. Money may not
make the campaign successful, but It cer
talnly makes.it a heap more comfortable
and easy.

After you have succeeded In your ultimate
purpose and gotten the office you want.
don't be fooled by further promptings of
ambition. The smart politician Is the one
who knows when to quit. Retire on your
laurels, keep your money to yourself, and
enjoy your success without risking another
defeat. " -
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WAYS OF THE WOELD

SOME SUGGESTIONS DRAW FROM
THE SCHOOL OF EXPERIENCE.

Condition Under Which Yon May lln
ter Politics, Yonr Conduct When

In, and the Time to Get Oat.

As "in spring the young man's fancy
lightly turns to thoughts of love," so in the
opening of a presidential year the thought
and ambition of thousands of men, young
and old, turn to the field of politics. These
men are "badly In need of advice, and,
whether thjey like it or not, I believe it my
patriotic duty to givo It to them. Though
I rather anticipate a respectful hearing
from the aspirants of more mature years,
I hesitate somewhat in endeavoring to give
advice to young politicians. They know so
much more than I can possibly have picked
up in twenty years' experience that it seems
a little like carrying coals to Newcastle.
My first advice is "don't," but that will not
bo accepted, of course. The Instinct for
politics is a little bit like the instinct for
gambling, and if you have already acquired
the weakness, it will require something4 a
heap more sgvere than friendly advice to
cure you.

Now, there are only about three sets of
circumstances under which you can afford
to go Into politics. If you are born rich and
can think of no other way to amuse your-
self, you can indulge in it, just as you would
"take a flyer" In Wall street or on the race
track. Again, If you are poor, out of a po-

sition, have no talents for anything else,
and are not particular about your self-respe- ct,

you can afford to go in on the the-
ory that you have nothing to lose and may
possibly gain something. In the third case,
if you are already so well established in
business that nothing can shake you, or
have retired with a large fortune at your
back, you can afford to spend some money
and time in the pursuit of the phantom,
fame. But if you belong to any of these
classes or conditions of men you must have
the right temperament or you will find a
heap more misery than pleasure In the
field of politics. In the first place you
must be able to sec friendships shattered
and even shatter them yourself without a
pang. You must be able to stand the bit-terests- ort

of disappointment with the hap-
piest sort of smile, and never know --when
you are whipped. You must make up your
mind which side of any controversy is go-

ing to win, and espouse that side with all
your misht. You must be able to shake
hands with your dearest enemyt and even
work shoulder to shoulder with him when
circumstances happen to throw you in the
same harness, and circumstances will fre-
quently do that very thing.

THE WAY TO SUCCESS.
I take' it that you want to succeed in

your political ambitions, and are perfectly
willing to subordinate everything to that
end. If not, 3ou had better get out. " Such
being the case, then, you are not for this
principle nor that principle, for this candi-
date or that candidate you are for your-
self, first, last and all the time. You
should be utterly cold-bloode- d, but never'
let anybody know it. You should make a
confidant of every one, but be careful to
confide nothing of Importance to anybody.
Your ultimate ambitions and - purposes,
your analyses . of the character of your
friends and your enemies, your real views
on questions of party policy you must keep
strictly to yourself. Every,man you meet
Is a liar and has some selfish purpose of
his own until he proves the contrary.
Even then, you must take all he Fays with
a grain of salt You must-tak- e him seri-
ously and believe everything he says so
long as you arc with him. As soon as ho
goes, pause and figure out his motives.
You may then, if you are shrewd, be able
to locate him. You can depend upon a man
to be with you upon any proposition when
you can demonstrate to him that it is to
his Interest to be with you, that your sub-ce- ss

means an Increaso in his wealth or in-

fluence. Otherwise he b uncertain.

Spring Waists
ARE BLOOMIXQ FORTH IN THE

Dress Goods Department .

See the
New 1896

Spring
Styles in
Alcazar

. Novelty

49c
a yard

These aro the same grade of goods we
advertised and sold so largely last Spring
ami Fall. But the styles are exclusively
1J designs. The poods give satisfaction or
we wouldn't handle them three seasons suc-
cessively. Five lines of styles In about

" colorings. They are undoubtedly the
greatest line of 40c Novelty Dress Goods
to bo found anywhere.

Samples 3lnlled on lleqnest.
BLACK DRESS GOODS

A new spring importation of All-Wo- ol

lllack Novelty Brocades, sain-face- d goods,.
I' inches wide. Theso goods come in 12
different designs and have never sold for
lr. thin 4V. u. varrL Imnortln;? them our--
flvcs enables us to offer you these goods

39c. J
AM-vo- tr Fni:xcii skhgcs, 2rc

Slacks and a new lino of Spring colors
now in stock. Kxtra good value?.

ALL-U'OO- Ii ;EItMA IIUMUCTTAS, 23c
Black and all the new Spring shades are

ready for you. A usual SOo grade.
AF.W SILK KI-TE(- rbAlDS, 23c

Double-widt- h goods. In a handsome range
of stylos.
MI.K AD WOOL PL.MUSf, IDc

inches wide, domestic, manufacture,
but styles and quality will equal the 75c
Imported goods.
THE LINEN DEPARTMENT

Has been enjoying a booming trade tho
last few weeks'. There's a great stock on
display thero and the prices aro very low.
Al STI1IAN LIM? CltASH, So u yard.

lke Pattern, plain white-- or colored bor-
der; l--

'.c won't buy a better grade else-
where.
MlA Hlt BLEACHED DAMASK, :tic

it Indies wide, and evory thread pure
Linen. Plain white or colored border.. A
substantial hcavy-weis- ht Table Cloth.
Knotted Krinr DAMASK TtnVELS, 15c

xW Inches, every threuil Linen, Satin
Damafk figures. 1'ou might pay c for
Towels no better.
LI C1I CLOTHS Sf

colored bonier, fringed, All-Lin- en

Lunch Cloth, worth SI, at tee.
These items only represent a ver few

of the numerous good values we are show- -

GOOD MUSLIN VALUES
Yard wide, extra good quality. BrownSheeting Muslin, now .V.
Ijonsdale. Fruit of the Toom, Masonville

and HHPs. k) the .very best, yard wide.Hitched Muslin at 7l-- c.

Wx!Mnch be.t quality Unbleached Ready-lad- e
m Sheets. 45'.

Ready-mad- e Hleached Pillow
Cases, only 10c.

NEW SPRING WASH GOODS
CAM I LI. 13 OIl; A OILS, 12 l-- 2o

In" a beautiful range of pattern. Fee
thse gooia ar.d get an idea of the beauti-
ful new tfprinj styles.
AKW AVIIITK UIMITICS to 2.1c

A large ranqe of Plain White Corded
Dimities, all at money-havin- g prices.

clear that much a month. Some of his ore
Is so rich that it can be taken out at an
expense of 10 cents an ouncei and I don't
suppose It costs him more than $23,000

monthly to operate the mine. I was told
when I was last in Denver that he had
then JSOO.OOO on deposit in a Denver bank."

"Was Stratton a rich man to start with?"
I asked.

"No. I believe not," replied Senator Tel-

ler. "He came West poor and struck It
rich at Cripple Creek. It was the same
with one of the owners of the Portland
mine, which I told you was also turning
out a half million dollars a month. He
was a plumber a few years ago, and was
working for a few dollars a day."

GOSSIP ABOUT MOFI'ATT.
"How about David H. Moffatt, Senator?"

I asked. "He is also a 'self-mad- e million-
aire, is he not?"

"Yes," replied Senator Teller. "When I
first knew David H. Moffatt he was run-
ning a little book and stationery ttore in
Denver. He came West from Omaha, I
think. He left the book store to be cashier
of a bank and his money-makin- g ability
was such that he was soon able to buy a
majority of the stock of the bank, and
became its president. I don't mean that
he did anything not strictly honest, but
he is a natural money-make- r, and be has
always been successful."

"What is Mr. Moffatt worth now, Sen-

ator?"
"I suppose he is worth anywhere between

ten and fifteen million dollars," was the
reply. "He Is so tlch now that he can't
help making money.- - He may lose a little
here and there, but he is bcund to come
out on top. Why, not ton.T ago he had to
take a mine for a debt of JO.000. He put
money into it and developed it, and out
of that mine alone he has, I venture,
taken a million.. He is now interested in
mines all over Colorado. He owns rail-

road and other stocks, and he Is one ot
the boldest operators of the West. Ho
has large interests at Cripple Creek."

"What kind of a .nan Is Moffatt, Sen-

ator?" said I. "You remember how a
tramp scared him into a present of 120,000

with a little bottle of water?"
"It was not water," replied Senator Tel-

ler. "It was a bottle of sweet oil. I have
talked with Mr. Moffatt about it. He was
sitting in the back room of his bank In
Denver one day, when a wild-eye- d looking
fejl6w entered. He seemed to be desperate
and he said he was so. After a few mo-

ments' talk he pulled a little bottle out of
his pocket, held It up before Moffatt and
told him that it conalned nitro-glycerin- e.

He said he was bound to have some money
and that Moffatt could choose between giv-
ing it to him and being blown into atoms.
He told Moffatt that he was bound to have
$20,000: that he must write out a check
for this amount and go with him to the
counter in the outer office, get it cashed
and give him the money. If he did not
he would drop the bottle on the floor and
blow himself, Moffatt and the bank into
eternity. Mr. Moffatt looked at the man.
He did not know whether he was telling
the truth or not, but he decided that the
risk was too great and that he would
oblige tho man He told me that ho
thought the man could be caught after he
had gotten the money and started out
of-th- e bank. Well, he walked to the cash-
ier's desk, asked for the $20,000. got it and
handed it to the man, who took it --andu
ran. out. Moffatt at once sounded the
alarm, but it was then too late and he
wa never eaugh The. incident was
rather a humiliating one to Mr. Moffatt,
but the money lost was nothiug to him.
Any sensible man would have done tho
tame. You see you can't calculate very
cicely as to whether a man's pistol Is


